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Abstract 
 

 

Wealth distribution management is very important in developing the economic as well as social well-being in 
Malaysia.  Faraid, Waqf, Hibah, and Wasiyyah are among the main important tools for Wealth distribution 
management specially to minimize the problem of unclaimed assets due to financial planning ignorance. 
However, the level of awareness among the Muslim community in Malaysia seems to be so low in this era of 
globalization. This research is over served to compare and contrast the Islamic asset distribution management 
with conventional, to investigate the level of awareness of wealth distribution is planning among Malaysian 
Muslims and to educate the Muslim in Malaysian about the concept of Faraid, Waqf, Wasiyyah, and Hibah as 
tools of wealth distribution planning. To achieve these objectives, a quantitative methodology was adopted in 
which the data of this research was through a questionnaire in order to assess their level of awareness. The 
findings of the research show that the level of awareness of Muslims in Malaysia towards wealth distribution 
management and asset distribution planning is low. This research revealed some of the loopholes in the 
management of wealth distribution and suggested several ways for improvement to the level of  
awareness on wealth distribution planning. 
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1. Introduction 
 

A Muslim that possesses a comprehensive ability to manage wealth and estate by Shariah and the legal system 
helps in transferring the wealth effectively and productively at the same time eliminating the conflicts of wealth 
distribution management. There are four main elements in Islamic financial planning which are financially 
independent, accumulation, protection, and distribution. This study emphasizes the distribution element of 
distribution. Many efforts have been done in Malaysia to educate the public on wealth distribution management such 
as seminar, consultation, and religious classes. However, the awareness mostly focused on Faraid as only tools 
pertaining to wealth and estate transfer. Thus, this creates a narrow understanding of wealth distribution planning. 5 
Therefore, this study explained the main tools available for wealth distribution planning that are viable in Malaysia.  
Distribution of wealth can be further explained into four dimensions which are Faraid, Waqf (Endowment), Hibah 
(Gift) and Wasiyyah (Will). These dimensions will be further explained as tools for wealth distribution in this study. 
Azman (2013) summarized that „Faraid is the rule, Wasiyyah is the allowance and Hibah is the additional benefit that 
is given during one's lifetime. Waqf, however, is true for one's provision for the Hereafter'.In other words, Faraid is a 
basic concept for wealth distribution management.  
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The concept of Wasiyyah, Hibah and Waqf will aid the wealth distribution management. The virtue of this 
study is how Muslims in Malaysia canadopt Islamic Wealth Distribution Planning as one mechanism for asset 
distribution management. The main issue addressed in this study is the problem of unclaimed asset that arises because 
of financial planning ignorance. In this study wealth and assets are used interchangeably.  This study aims to introduce 
and create awareness to the Muslim about Islamic Financial Planning as one mechanism for asset distribution 
management to minimize the problem of unclaimed assets. Therefore, the four main components which consist of 
Faraid, Waqf, Hibah, and Wasiyyah will be introduced in this study. Therefore, the current study objectives are 
divided into three parts which are first to compare and contrast the Islamic asset distribution management with 
conventional, second to investigate the level of awareness of wealth distribution planning among Malaysian Muslims 
and third to educate the Muslim in Malaysian about the concept of Faraid, Waqf, Wasiyyah and Hibah as tools of 
wealth distribution planning. In this study, the factors that cause the problem of the unclaimed assets are simplified 
into two main areas. The first area is because of the complexity of law which includes the length of process and 
procedures as well as requirements. The second area is the inability of Muslims to plan the wealth and estate transfer 
while they are still alive. This consists of the attitude, understanding, and knowledge of asset distribution. However, 
this study will focus only on the second area by investigating the level of awareness in planning their wealth 
distribution. 
 

2.1 Literature Review 
 

2.1 Factors Cause the Problems of Unclaimed Asset 
 

Noraini et al. (2012) discussed that the complicated claim procedures demotivated Muslims in Malaysia to 
explore further about the inheritance claim process. They further elaborated that the long time and high cost of the 
claims process create problems in claiming the asset. They suggested that to improve law awareness among 
Malaysians, the government is advised to review the current educational policies on Islamic studies. They proposed 
the NFP model to describe accurately the flow of processes in the administration and distribution of Islamic 
inheritance and find the shortest route through the network. Therefore, this study is needed to explore the process or 
procedures as well as the requirement by the law in Malaysia.  Besides, Fatin and Tahir (2011) also discovered that the 
accumulation of unclaimed RM 40 billion assets caused by the complexity of the law, lack of knowledge, lengthy 
process, lack of cooperation or contact between various parties, lack of cohesive mechanism, and their attitude. The 
authors also strongly suggested to reform of the law and procedure is needed. However, it is not easy to reform the 
law and the procedures as it takes many years for discussion and approval by the higher authorities. Hence, this study 
will discuss the Muslims roles as an asset distribution planner to smooth the inheritance distribution process.    

 

2.2 Tools of Wealth Distribution Management 
 

The essential difference in estate planning between non-Muslims and Muslims is the fact that the Muslims‟ 
estates are subjected to the Islamic inheritance laws, which is Faraid. It causes the process of claiming the estate for 
the Muslims is much more complicated when compared to the non-Muslims process of claims (Suhaili, 2012).  To 
address the problems of estate distribution, Islam provides guidelines using the concept of Faraid, Wasiyyah, Hibah, 
and Waqf. In this study, the detailed concept of the tools will be discussed in the findings part.   
 

2.2.1 Faraid as Tools of Wealth Distribution Management 
 

Al-Faraid is the plural form of the word Faridah which means something obligatory (Mafrudah), for example, 
the distribution that is designed. In other words, it means that it is obligatory and binding(Lane & William, 1968). In 
terminology, Faraid simply means inheritance. Yusuf (2012) stated that „Inheritance is an involuntary devolution of 
property through which the estate of a deceased person is transferred to the heirs as his/her successors.' He also 
stated that Faraid needs no offer and acceptance. Since Faraid is essential is Islamic financial planning, one must learn 
the knowledge of Faraid and teach it to others. The knowledge will not be taken away directly from humans, but 
rather through the death of scholars who are experts in the field. Faraid uses the sources directly from Al-Quran. As 
Allah said:"Allah instructs you concerning your children: for the male, what is equal to the share of two females. But if 
there are [only] daughters, two or more, for them is two-thirds of one's estate. And if there is only one, for her it is 
half. And for one's parents, to each one of them is a sixth of his estate if he left children.  
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But if he had no children and the parents [alone] inherit from him, then for his mother is one third. And if he 

had brothers [or sisters], for his mother is a sixth, after any bequest he [may have] made or debt. Your parents or your 
children - you know not which of them are nearest to you in benefit. [These shares are] an obligation [imposed] by 
Allah. Indeed, Allah is ever Knowing and Wise."(Q4:11) Therefore, it is clearly stated that the Faraid system is only 
applied to deceased legal heirs. However, two situations may deprive someone of inheriting from a Muslim. They are 
those who committing murder or professing a religion other than Islam (Azman Ismail, 2013). Faraid is one method 
that can be used for estate distribution. Fortunately, now, Malaysia has an online Faraid calculator to solve the 
complexity of inheritance portion calculation. This invention is remarkable as it assists and educates the public about 
Faraid calculation. The webpage of the Online Faraid Calculator is shown in Appendix 6.2. However, the 
administration and management in Malaysia seem to make Faraid difficult and complicated for the heirs. The 
procedures take years before the case is solved. Therefore, additional tools are needed to protect the heirs from the 
hard times especially the case of unclaimed and frozen assets. 
 

2.2.2 Hibah as Tools of Wealth Distribution Management 
 

Hibah can be defined as the transfer of ownership of existing properties made voluntarily and without any 
consideration by the Donor (the person who give Hibah) to the Donee (the person who receive Hibah)  and accepted 
by or on behalf of the Donor during their lifetime (Rusnadewi, Asishah & Inayah, 2013). Besides, the Donee can also 
be the donor‟s legal heirs and they do not necessarily be the outsiders.  Therefore, people that concerned about their 
distribution of property after death can be treated as one tool of estate distribution planning (Siraj Sait& Lim, 2006).  
Islamic law does distinguish this type of transaction which transfers property from one individual to another, without 
any payment or consideration. Allah mentioned that: "….and gives his wealth in spite of love for it, to the kinsfolk, to 
the orphan and Al-Masakin (the poor), and the wayfarer and to those who ask." 

(Q2:177)  
 

There are a lot of underlying benefits that Hibah can provide. First of all, Hibah can help cater to the 
operation problems arise in Faraid as it does not need to go through tedious procedures. Other than that, the 
execution of Hibah can guarantee the distribution of property to the heirs is in accordance with the donor's wishes. It 
also can help in reducing the number of unsolved cases in the distribution of Muslim's property through Faraid.  
Hibah can eliminate the problem of at each other's throats among the beneficiaries in claiming the ownership of the 
property. The owner of a property has absolute rights to transfer any amount of his wealth to anybody that he favors; 
either his legal heirs or not. Hibah has no limitations as Faraid and Wasiyyah. Faraid is strictly distributing the wealth 
only to the legal heirs meanwhile Wasiyyah cannot be distributed to any family member in legal heirs, and has a 
maximum portion up 1/3 of the asset only.  

 

However, as Hibah's main purpose is to benefit the beneficiary, the owner in some situations is reluctant to 
give all or part of their property during their lifetime as they worry that they will be neglected once the ownership of 
the property is transferred. Therefore, Hibah Amanah is introduced by a certain financial institution and it turned out 
to be an instrument of trust property, where the absolute ownership will only be transferred to the beneficiary upon 
the demise of the previous owner. During his or her lifetime, the donor holds complete control and enjoyment over 
the trust property. Upon his death, the other legal heirs cannot claim the asset as it has been named to the 
beneficiaries with proper documentation during his lifetime.  
 

2.2.3  Wasiyyah as Tools of Wealth Distribution Management 
 

The term Wasiyyah can be defined as induction, a charge, bidding, order, command or an admonition with an 
endeavor to persuade (Lane & William, 1968). In the jurists' point of view, they opined that Wasiyyah is a willing gift 
without consideration after death, where the basis is the Al-Quran, the Sunnah and the Ijma‟ (Ibn Qudamah,2009).  In 
other words, Wasiyyah can also mean bequest as the Quran says: O you who have believed, testimony [should be 
taken] among you when death approaches one of you at the time of bequest - [that of] two just men from among you 
or two others from outside if you are traveling through the land and the disaster of death should strike you. Detain 
them after the prayer and let them both swear by Allah if you doubt [their testimony, saying], "We will not exchange 
our oath for a price, even if he should be a near relative, and we will not withhold the testimony of Allah. Indeed, we 
would then be of the sinful."(Q5:106) Wasiyyah's main objective is to secure the welfare of those whom one wishes to 
give out the assets to the beneficiary that is not eligible under the Faraid law such as an adopted child. Apart from 
that, preparing a Wasiyyahupfront can help ease the process of distribution caused by secret marriages, or untraceable 
heirs.  
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However, it is important to note that only one-third of the property can be given to them, and the remaining 
is to be distributed to the legal heirs using Faraid, to protect them. This limitation is based on a hadith related by a 
companion of the Prophet, Sa‟ad ibn Abi Waqas (r.a.) who said: “The Prophet (s.a.w.) came to visit me during my 
ailment which had been worsening during the final Hajj. I said to him: You see how sick I am. I have much property 
but have no heir except my only daughter. May I give two-thirds of my property in charity? He said: No. Did I say: 
Half of it? He said: No. Did I say: One third? He said: One third is too much, to leave your heirs rich is better than to 
leave them poor, begging of others. Nothing you spend seeking Allah's pleasure but you shall get a reward for it, even 
for what you put in the mouth of your wife."It can be more than one-third, provided that the other legal heirs give 
their consent. The consent of the heirs is found in another hadith of Malik ibn Anas that says:“A third, and a third is 
too much, thus it is not permitted for anyone to bequeath more than a third except with the permission of the heirs.” 
 

2.2.4 Waqf as Tools of Wealth Distribution Management 
 

In Arabic, Waqf can be defined literally as confinement or prevention. Meanwhile, in terms of jurisprudence 
terminology, there are quite several definitions that scholars have come up with. Waqf is defined as holding specific 
property and preserving it for the confined benefit of humanity and keeping out any use or disposition of it that is not 
the property‟s objective in the first place (Kahf, 2003). Seconding Kahf‟s opinion, Sheikh Abu Zahra opined Waqf as 
non-negotiability of property ownership which is of employable value, and the direction of its benefits to a certain 
charitable purpose, once and for all (Hassan Abdullah, 1987).  While there are many points of view regarding the 
definition of Waqf, most of them agreed that Waqf is one form of permanent devotion by a Muslim to his Creator, 
Allah SWT by giving out some of the property owned and dedicating its usufruct in perpetuity, meant for charitable 
purposes as recognized by Shariah. Legitimately, Waqf protects a thing from becoming the property of a third 
person/party. Apart from that, Waqf can also be termed as “Sadaqqah Jariyah” or “continuous Sadaqah".  There even 
affirmative evidence in the hadith that point out that when a man died, his opportunity to seek rewards ends, except 
for three things; a pious child's prayers, useful knowledge, and on-going charity. On-going charity here can be referred 
to as Waqf. As Allah said: "And establish regular prayer and give regular Charity; and loan to Allah a beautiful loan. 
And whatever good you send forth for your souls. You shall find it in Allah's presence-The the better and greater 
reward. And seek the grace of Allah; for Allah is Oft-Forgiving and most merciful."(Q73:20) 

 

From the verse, it can be concluded that there are many different ways to offer voluntary economic assistance to 
fellow beings and the poor through Waqf institution. on benefiting legal heirs in this world, the concept of Waqf 
offersprovision for the Hereafter.  The endowment of Waqf can free the soul from any worries and fear that comes 
when using money (Ma‟asum, 2005). 
 

2.3 Muslims awareness towards Tools of Wealth Distribution Management 
 

Undeniably Faraid has become less in its practice during this era of globalization. As been mentioned by 
Noraini et. al (2012), a high degree of ignorance on claiming inheritance procedures shows that the awareness of 
Malaysian towards Faraid is lacking. There was a high number of unclaimed inheritance property especially estates 
where people found to be reluctant to undergo all the procedures to claim the inheritance properties. This simply 
shows society is not aware of their inheritance property as they know that the property will not easily be claimed as 
they have to undergo a massive and complicated process. Suhaili (2010) stated in his research that Nordin Manan 
(Poh, 2009: 31) has mentioned: "low level of awareness in Islamic estate planning in Malaysia is a consequence of the 
low level of Islamic financial planning itself." Due to the low level of awareness on Islamic Financial planning, this has 
affected the practice of Faraid in the distribution of the inheritance properties. Muslims should plan their finances 
wisely to have proper financial planning for the use of their future generations. It is found that Muslims in Malaysia 
are reluctant to improve their knowledge of Islamic Estate Planning. Thus, this leads to the issue of estate 
administration problems where it is not well managed and many of them are left unclaimed.  
 

Furthermore, Ahmad Hidayat Buang (2008) found that the land office shows that the deceased's heirs title 
still not been transferred to them due to the difficulty and complexity in managing differences among the heirs or 
searching for lost and unknown heirs. Thus it created problems in distributing according to fractional shares of 
immovable properties such as land. Noraini et.al believed that there's a lack of exposure to the students at High 
School and pre-university levels regarding Shariah laws of inheritance.  
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Due to that, it is believed to be the reason why there is a high degree of ignorance in claiming inheritance 

procedures. Thus to improve the low awareness among Malaysians regarding Faraid, the government is urged to 
review the current educational policies on Islamic studies and broaden the target group by including high school and 
university students.  

 

Also, Ahmad and Jaafar (2008:1) argue that low promotion from corresponding institutions is one of the 
reasons for the low level of awareness and knowledge about Faraid. On the other hand, Ahmad Hidayat Buang (2008) 
believed that Hibah could be able to attain several aims which other methods of estates distribution could not do. 
This is due to the many problems raised upon the ignorance of the true concept of Faraid (Rusnadewi et.al, 2013). 
Hence, they added that by implementing Hibah, the donor can distribute the property as he wishes and it may 
minimize the unsolved cases in estate distribution through the Faraid system. In fact, Muslims which are particularly 
Malaysian almost totally neglected Islamic estate distribution planning in their financial planning. According to Suhaili 
(2010), there is a low level of awareness in Wasiyyah which people are still lacking in knowing the Wasiyyah ruling, 
professional means of Wasiyyah writing and how Wasiyyah is important in estate planning. She added that Most 
Muslims in Malaysia taking for granted on estate planning and they still feel doubtful about making a Wasiyyah. As 
discovered by Ahmad and Pyeman (2008), many people do not fully understand the importance of socio-economic 
development on Muslim ummah society. Some people opted not to write Wasiyyah as they wanted to leave it to 
Faraid as they know that Faraid is the solution to the wealth distribution in the absence of Wasiyyah. 
 

Most people are not having an interest in making Wasiyyah even though they aware of the issues of 
inheritance and they used not to seriously think about the implication of dying estate, especially by the younger 
citizens. There are few reasons for the low level of awareness in Wasiyyah writing among Muslims society in Malaysia 
according to Suhaili (2010). One of the most highlighted reasons is due to the lack of knowledge of Islamic financial 
planning. It is also being discovered that the problem of lack of knowledge is because they did not aware and know 
what Wasiyyah is all about and their thoughts that having planning before death was something useless as the use of 
the Faraid system is fixed and nothing could change it. Furthermore, there was also the issue of misunderstanding on 
the concept of Islamic estate planning, Faraid, and Wasiyyah. 
 

However, it has also been discovered that people do make Wasiyyah because of the law of inheritance 
requirements as they prefer their estate to be distributed as they intended and to avoid the use of Faraid in wealth 
distribution. They also made the Wasiyyah avoid the difficulties to the heirs in the process of distribution, especially 
on the legal problems. Some of them also have the awareness of Wasiyyah as they embraced Islam. In regards to the 
perception of Malaysian Muslims on Islamic Estate planning, as cited by Ahmad and Pyeman (2008), it only comes 
into existence when there are an intention and planning in making Wasiyyah for the use of charity or for non-heirs. 
 

3 Methodology 
 

The current study will use both primary and secondary data. To minimize the problems of the unclaimed 
asset in Malaysia, this study will explore and discuss the level of awareness of Muslims in Malaysia that reflect their 
ability in planning the wealth distribution.   
 

3.1 Primary Data 
 

The primary data is collected through a questionnaire in order to assess their level of awareness. The 
questionnaires consist of three parts which are: 1) Awareness on Asset Distribution Planning, 2) Knowledge of Means 
for Asset Distribution Planning and 3) Demographic Information.  The questionnaire was made in dual language, 
English and Malay which consists of 30 questions. The questions structured using a Likert scale of five to evaluate 
their agreeableness that reflects their understanding and awareness. It ranges from strongly disagree, disagree, 
somewhat agree, agree and strongly agree in sequence. The target sample is Muslim in Malaysia and randomly selected. 
In this study, the target sample size was 80. The questionnaire will be distributed to the selected people and collect 
immediately. The data collected will be analyzed using SPSS (Statistical Package for the Social Sciences) program. 
 

3.2 Secondary Data 
 

The secondary data is used to compare Islamic wealth distribution with Conventional wealth distribution. 
This is done by reviewing previous research by several researchers as well as articles that have been published. 
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4 Results and Analysis  
 

4.1 Profile of Respondents 
 

The demographic information consists of several categories which are age, gender, marital status, educational 
level, monthly income and employment status of the respondent. In this study, the total number of the respondent is 
80 Muslim people in Malaysia that were selected in random. 80 questionnaires distributed and collected thus the 
percentage response rate is 100 percent. The frequency and percentage of each category of the respondents are 
presented in the table below: 
 

 Frequency N=80 Percentage (%) 

Age 

21-30 55 68.8 

31-40 12 15.0 

41-50 7 8.8 

51 and above 6 7.5 

Gender 

Male  28 35.0 

Female 52 65.0 

Marital Status  

Single 44 55.0 

Married 36 45.0 

Educational Level 

SPM/MCE 6 7.5 

STPM/HCE 2 2.5 

DIPLOMA 5 6.3 

DEGREE 43 53.8 

MASTER 17 21.3 

PhD 6 7.5 

Other 1 1.3 

Monthly Income 

less than RM1000 34 42.5 

RM1001-RM5000 33 41.3 

RM5001-RM10 000 12 15.0 

More than RM10 000 1 1.3 

Employment  

Employed 45 56.3 

Job Seeker 4 5.0 

Unemployed 31 38.8 
 

Table 5.1: Profile of Respondent 
 

Based on Table 5.1, it can be summarized that majority of the respondent is in a range of 21 to 30 years old 
with approximately 69 percent. Female is the major respondent by 65 percent. Half of the respondents are single (55 
percent), employed (56 percent) with degree educational level (54 percent). 43 percent of the respondent mainly has 
monthly income less than RM 1000 and followed by a range of monthly income of RM10001 to RM 5000 by 41 
percent. This can be concluded that out of 80, the respondents were mostly young female Muslim people, working 
with a degree educational level. Thus, these respondents have a low monthly income average. 
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4.2 Reliability Test 
 

To measure reliability or internal consistency, the current study used Cronbach‟s alpha. 
 

Table 5.2 (a) Case Processing Summary 

 N % 

Cases Valid 23 28.8 

Excludeda 57 71.3 

Total 80 100.0 

a. Listwise deletion based on all variables in the procedure. 

 

Table 5.2 (b): Reliability Statistics 

Cronbach's Alpha N of Items 

.942 29 
 

Table 5.2 (a) shows 23 observations were used in the calculation of Cronbach‟s alpha. The obtained alpha 
score is 0.942 as shown in Table 5.2 (b) which indicates that the scale has high internal consistency or reliability. 
 

4.3  Summary of Descriptive Statistics 
 

There is a limited empirical study that investigates the level of awareness towards Wealth Distribution 
Management in Malaysia. Therefore, in this study, the level of awareness is designed by calculating the average mean 
value of the response from the Likert scale data. The level assigned is as shown in the table below:  

Level Indication of Awareness 

1 Very low 

2 Low 

3 
Less than 3.5 => Relatively Low 
More than 3.5 => Relatively High 

4 High 

5 Very High 
 

Table 5.3 (a): Indication on Level of Awareness towards Wealth Distribution Management 
 

Level of Awareness Average Mean Value 

PART A: Awareness of Asset Distribution Planning 3.4 

PART B: Knowledge of Means for Asset Distribution Planning  4.3 

  Faraid 3.6 

  Wasiyyah 3.8 

  Hibah 3.7 

  Waqf 4.3 
 

Table 5.3 (b): Summary of Descriptive Statistics that Represent the Level of Awareness 
 

In this study Hypothesis, I stated that the level of awareness of Muslims in Malaysia towards wealth 
distribution management is low. Based on Table 5.2, the overall level of awareness on asset distribution planning 
among Muslims in Malaysia is relatively low. Meanwhile, Hypothesis II stated that the knowledge on means for asset 
distribution planning is low. However, the result found that their knowledge of means for asset distribution planning 
is relatively high. Kindly refer to Appendix 9.5 for all results in more detail. 
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4.4 Results` dissection  
 

4.4.1 Awareness on Faraid Calculator 
 

Previously, the Hypothesis III of the study mentioned that the level of awareness on the Faraid Calculator is 
low. The findings to support the assumption are as shown below: 
 

 Frequency Percentage (%) 

Strongly Disagree 33 41.3 

Disagree 18 22.5 

Somewhat Agree 16 20.0 

Agree 8 10.0 

Strongly Agree 5 6.3 

Total 80 100.0 

 
Table 5.3.1: Awareness on Faraid Calculator 

 
 

Figure 5.3.1 shows that the majority of the respondents are not aware of the existence of the Online Faraid 
Calculator. In this study, it is found that the percentage of very low awareness on the Online Faraid Calculator is 
approximately 41 percent. 
 

4.4.2 Awareness on Wealth Distribution Means based on Age 
 

To compare the level of awareness in means of wealth distribution between the younger and older people, the 
percentage of respondents are identified beforehand.  
 

41%

23%

20%
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6%

Figure 5.3.1: Percentage of Awareness on Faraid Calculator
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Table 5.3.2: Respondent based on Age 

AGE 

 Frequency % 

21-30 55 68.8 

31-40 12 15.0 

41-50 7 8.8 

51 and above 6 7.5 

 
 

 
 

Figure 5.3.2 (b): Level of Awareness on Wealth Distribution Means based on Age 
 

Table 5.3.2 shows the frequency and percentage of respondent participated in the study based on age. Figure 
5.3.2 (a) shows that the younger people that consist of range age between 21 to 30 and 31 to 40years old. 84 percent 
of the sample is dominated by younger people. Hypothesis IV stated that the level of awareness on wealth distribution 
means of younger people is higher as compared to older. In Figure 5.3.2 (b), the frequency reflects the level of 
awareness on means of wealth distribution. Therefore, it can be concluded that the level of awareness on means of 
wealth distribution for younger people is higher than older people. 
 

4.4.3 Awareness of Wealth Distribution Planning based on Income 
 

To compare the level of awareness in means of wealth distribution between the lower-income earner and 
higher-income earner, the percentage of respondents are also identified beforehand. 
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Table 5.3.3: Respondent based on Income 

 
 

Monthly Income 

 Frequency % 

less than 
RM1000 

34 42.5 

RM1001-
RM5000 

33 41.3 

RM5001-
RM10 000 

12 15.0 

More than 
RM10 000 

1 1.3 
 

 

 
 

Figure 5.3.3 (b): Level of Awareness on Wealth Distribution Means based on Income 
 

The frequency and percentage of respondent participated in the study based on income are shown in Table 
5.3.3. Figure 5.3.3 (a) shows that the lower-income earner that consist of range income between RM0 to RM1000 and 
RM1001-RM5000. 84 percent of the sample is dominated by lower-income earners. Hypothesis V stated that the level 
of awareness on wealth distribution means of higher-income earners is greater as compared to a lower income earner. 
In Figure 5.3.3 (b), the frequency reflects the level of awareness on means of wealth distribution. Therefore, it can be 
concluded that the level of awareness on means of wealth distribution for lower-income earners is greater than higher-
income earners.  
 

4.4.4 Level of Awareness towards Wealth Distribution Management 
 

According to the data on the awareness of Muslims in Malaysia towards wealth distribution management, it is 
found that the level of awareness is still low which we can see that the overall level of awareness is relatively low. 
However, their knowledge of the asset distribution planning shows a relatively high which contradicts to the 
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hypotheses that we made before. This may due to the complexity of the law in managing the distribution of the 
deceased asset. It is known that there is an improper legal framework and documentation in the asset distribution 
management which leads to the lack of awareness among Muslims in Malaysia to manage the deceased assets. The 
problem of lengthy procedures and complexity in its requirement could be the most important cause of the negligence 
and lack of awareness of the wealth distribution management. Furthermore, there might also due to insufficient 
promotion and marketing on those assets planning. Muslims in Malaysia might have knowledge regarding wealth 
distribution management but there is still a lack in the education of proper wealth planning and this will contribute to 
the lack of awareness even though they know. This is because people will not aware if they are not being reminded 
through the educational process and promotions. Frequent promotion and marketing are needed from banking 
sectors and private companies and the emergence of Islamic estate planning should be enlarged to increase awareness 
among Muslims in Malaysia. Thus, by referring to the hypothesis made above, it is concluded that we accept H0 is 
accepted and H1 is rejected as there is a low level of awareness towards wealth distribution among Muslims in 
Malaysia. According to the above hypothesis, it can be concluded that H0 will be rejected and H1 is accepted as the 
knowledge of Muslims in Malaysia on means for asset distribution planning is high. 

 

4.4.5 Awareness on Faraid Calculator 
 

It is found that most of the respondents are not aware of the existence of the Online Faraid Calculator. This 
may due to the new existence of technology and innovation where people are used to using the manual way of 
calculations. If there is a case of sudden death, the heirs are used to meet the lawyers in calculating deceased assets.  

By managing the wealth distribution through a lawyer, the heirs will be more confident as the lawyer will 
calculate all the deceased assets for them and give sufficient information regarding the distribution management. 
However, there are also some pitfalls by using that way where there will service charges imposed on the heirs. 
Furthermore, the complexity and length of the procedures made the process become complicated and made it hard 
for the heirs in claiming the deceased assets. Besides, the lack of awareness in using the Online Faraid Calculator may 
also due to the lack of user-friendly in the system itself. This will make the users found difficulties in using it and most 
of the elderly people are not computer literate. This will made them feel difficult and they would prefer to use a lawyer 
as compared using Online Faraid Calculator. Thus, by referring to the hypothesis made above, it is concluded that we 
have to accept H0 and reject H1 as the level of awareness among Muslims in Malaysia regarding the Online Faraid 
Calculator is low. 
 

4.4.6 Awareness on Wealth Distribution Means based on Age 
 

Based on the data collected based on age, it is found that younger people are more aware of wealth 
distribution means as compared to older people. The data collected may be misleading as the number of younger 
respondents is exceeding the number of older respondents. However, for the sake of analyzing the collected data, it 
found that the reason of higher level of awareness among the younger people towards the wealth distribution means 
may due to the fact that younger people are more exposed to the knowledge of wealth management and the use of 
technology in gathering the information through online access. The information and knowledge are more reachable 
and accessed by the use of technology and since the technology is mostly used by the younger generation, it can be 
said that they are more exposed to the information and the awareness could be created using technology. 
Furthermore, younger people nowadays have the mentality of having proper planning of their wealth since the early 
age as the living cost are getting higher and they need to plan their assets and wealth properly to have stable financial 
planning. 
 

4.4.7 Awareness of Wealth Distribution Planning based on Income 
 

The data collected shows that the level of awareness on means of higher-income earners is greater as 
compared to a lower income earner. This shows that higher-income earner has proper planning for their wealth as 
they have sufficient wealth for distribution. It is crucial for them to properly manage their wealth as it is much easier 
for them to manage it while they are still alive. However, lower-income earners would see the wealth distribution 
planning is not much important to them as they have no sufficient wealth to be distributed. They will be more 
focusing on wealth accumulation as they need to have sufficient wealth for distribution. Furthermore, the promotion 
and marketing strategies made by the banking industry and the private sector are more targeting the higher income 
earner as they will approach people who are wealthy and afford to pay the services for the wealth distribution 
planning. Thus, it can be said that higher-income earner is more aware of wealth distribution planning as they need 
proper planning for the use of their future generations. Hence, from the above hypothesis, it can be concluded that 
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we have to accept H0 as the level of awareness of high-income earners is higher as compared to a lower income 
earner. As discussed earlier, there are four tools of distribution that Allah provides for Muslims, which are Faraid, 
Hibah, Wasiyyah, and Waqf. In case of death, while Faraid was meant to protect the legal heirs, Wasiyyah is prepared 
to honor those who have no blood relation but are dear to oneself. On the other hand, Hibah's goal is to acknowledge 
one's preference for giving the gift during his lifetime, and Waqf is for the Hereafter investment. All the four 
components carry their distinguished objectives, but the most prominent objective is to please Allah s.w.t. Allah has 
ordained beautiful ways of distributing one's assets, either during his lifetime or after his death. It is very 
comprehensive as it covers all range of people, from own legal heirs to someone close, and it prolongs to benefit the 
society as a whole. On the contrary, conventional estate distribution mostly only protects the deceased's wishes. In the 
case of death, with the presence of the will, those who have been named as beneficiaries will receive their portion of 
the distribution, no matter either they have blood relations or not. A will is a unilateral legal act that expresses a 
person's intention in terms of his preference in his estate distribution that will only take place upon his death (Leuba, 
2004). The testator has the full right to give his estate to whomever he prefers, and there is no limit of portion of the 
distribution. He can give out all of his estates to one person only if he prefers so. Among the planning options for 
non-Muslims are living trusts, custom estate plans for the business, retirement plan, life insurance, charitable 
remainder trusts, charitable gift annuity, donor-advised funds, and charitable endowments. (T Gary, 2008) 

According to Swiss law, there are three kinds of wills, which consist of holographic, public and oral wills. A 
holographic will is a kind of will that is personally written and signed by the testator himself. The crucial feature of 
this type of will is that the testator must mention the year, month and day it was made. Without it, the will shall not be 
considered valid. Meanwhile, the public will is made in the presence of two witnesses before a notary or another 
official authorized for this purpose under cantonal law (Leuba, 2004).  The will must necessarily be placed in safe 
custody at the notary or official's office. Last but not least, an oral will is a subsidiary form. It can only be made if the 
testator was unable to perform the two previous types of will, which are holographic and public will. For example, in 
the case of imminent danger of death, the testator can speak out his last wishes provided that there are at least two 
witnesses hearing his desires and charged to put it into writing. Since it is only a unilateral contract, the will can be 
revoked at any time that testator like during his lifetime. To compare it with Islamic Wasiyyah, they are quite similar in 
terms of kind of the will whereas Wasiyyah only meant for those other than legal heirs and shall not be more than 
one-third of the estate. While the will is not obliged to any particular sources, Wasiyyah shall be made based on the 
Al-Quran, the Sunnah and the Ijma' (Ibn Qudamah, 2009). With the presence of a will, the estate distribution process 
length can be shortened, from 6 to 24 months, in both conventional and Islamic Wasiyyah.  

 

However, in the case of sudden death or the deceased failed to provide any will, the deceased is said to have 
died intestate. In such circumstances, there is a law that provides for the distribution of the property of a person who 
dies without making a will. In Malaysia, the property that is left by the deceased will be distributed according to the 
Distribution Act 1958. In this act, the estate will be disseminated among the deceased's immediate family: his parents, 
his spouse, and his issue. A person‟s issue (descendants) includes his children and the descendants of his children who 
died before him. Similarly, as for American law, there are two distinguished patterns of sharing among classes under 
existing intestate statutes.  
 

The first pattern, which exists in all states of America, involves sharing among a surviving spouse and other 
classes of heirs according to various fixed share schemes. The second pattern involves sharing among other classes of 
heirs when there is no surviving spouse (Makdisi, 1984). In simple words, there is a different kind of distribution if the 
deceased have parents, spouses, and children. If the deceased has none of them, his estate will, therefore, go to either 
his brothers and sisters, or his grandparents, or his uncles and aunts, or his great grandparents, or his great-granduncle 
or grandaunts, according to priority.  If the deceased has no other living relatives, then only his estate will go to the 
government. 
 

On the other hand, in Islamic law of inheritance, upon death, if there is no Wasiyyah, the estate of the 
deceased will automatically be distributed through Faraid (Suhaili, 2012). As mentioned earlier, Faraid is meant to 
protect the legal heirs of the deceased. Therefore, their rights will not be overlooked.  In terms of the children of the 
deceased, while conventional law seems to have no differentiation between male and female heirs, the Islamic law of 
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inheritance favors the male heirs more than female heirs. However, there is an explanation that comes with it. In 
Islam, the male carries more responsibilities than females. For example, their responsibilities to the parents are still 
existing even though they are married. On the contrary, upon marriage, females are obliged to devote their lives to 
their husbands. There is not so much difference between conventional and Islamic law of distribution regarding gift 
or Hibah. A person can give a gift or Hibah to whomever he wishes to during his lifetime.  But as to benefit society as 
a whole, the non-Muslim seems more emphasized about themselves and the family members. They can give charity, 
but then their deeds will not be counted in the eyes of Allah s.w.t. For Muslims, for Hereafter investment purposes, 
they can perform Waqf if they can do so. There is no force before them. 
 

5 Conclusion and Recommendation 
 

As mentioned in the literature review, Muslim awareness towards tools or means of wealth distribution 
management in Malaysia is still lacking. This is supported by the current study through a quantitative analysis of the 
primary data collected from questionnaires. Furthermore, this study also discussed, in general, the difference of wealth 
distribution management between the Islamic means with conventional means. In real practice specifically in Malaysia, 
the management of wealth distribution according to Islamic or conventional are not the main issue being discussed 
because the management follows the process and procedures as stated by the higher authority which is Amanah Raya 
Berhad or Shariah Court of Malaysia. Despite that, the Muslim knowledge on tools of wealth distribution is relatively 
high. This suggests that the implementation of the concept of Islamic Wealth distribution by Muslims in Malaysia 
using Faraid, Wasiyyah, Hibah, and Waqf is still lacking. Last but not least, it is recommended that further research is 
conducted to gain an accurate figure on the level of awareness of wealth distribution planning.  

The sample size has to be large enough to represent the population in Malaysia. The correlation between the 
variables in each hypothesis has to be tested to get a better explanation and interpretation. 
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